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INNOVATING WHILE EXCITING: MISSION ACCOMPLISHED BY 
THE SIDEL GROUP AT DJAZAGRO 
 

 
 
Sidel and Gebo Cermex showcased their latest advances in packaging equipment and 
services during the 16th edition of Djazagro, one of the Maghreb region's leading interna-
tional tradeshows for the food and beverage industry, which took place in Algiers from 
9th to 12th April.  
 
With a focus on the local, very dynamic water market and on the growing interest shown by Ma-
ghrebi manufacturers around aseptic technologies to package sensitive drinks in PET, the Sidel 
Group introduced its capabilities as a full solution partner. Delivering packaging equipment and 
services for the beverage, food, home and personal care markets across PET, can, glass and 
other materials, Sidel and Gebo Cermex are able to help from the initial conceptualisation to 
packaging and design to fast production and ramp-up. More than 5,000 employees worldwide 
are passionate about providing complete solutions that fulfil customer needs and boost the per-
formance of their lines, products and businesses. This is made possible by understanding the 
needs of these customers’ markets, production, value chains, and above all the challenges they 
face. 

Bassam Oussaifi, Sales Director Africa for Sidel, comments, “Beverage and food producers 
need to stay competitive in an evolving and demanding market, with easy-to-use, smart, flexible 
and customised solutions. At Djazagro 2018, we have been showing how this understanding of 
our customers’ needs and the trends in the liquid packaging industry enables us to deliver 
greater performance for bottling lines.” Jean-Philippe Henriet, Zone Sales Director Middle East 
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and Africa, Gebo Cermex, adds “Looking at both Sidel and Gebo Cermex solutions, we can 
count on a large installed base in Algeria. Our global footprint and expertise, backed up by local 
customer proximity, is the recipe behind the market-tailored innovations on display on our stand. 
Our equipment is designed to achieve performance overtime, with no compromises on mini-
mised total costs of ownership (TCO), high product quality and enhanced versatility. Not less 
important, our set-up is also helping us provide a highly reliable and responsive customer ser-
vice and support to our customers in Maghreb.”  

As a leading player in the industry, at Djazagro 2018, the Group has shown  

• how PET packaging solutions can play a critical role in any brand experience: Sidel sci-
entists and in-house packaging designers work on more than 250,000 new bottle con-
cepts every year. At 5 packaging centres and 4 in-house R&D laboratories around the 
world, they help producers to qualify and industrialise specific packaging solutions that 
satisfy consumer needs and help to differentiate products on the shelf. They take care of 
the safety and quality of customers’ beverages, as well as of the products’ best perfor-
mance throughout the supply chain, while enhancing their value proposition to consum-
ers.  

• how bottled water manufacturers, co-packers and brand owners can improve every as-
pect of production by partnering with a full solution partner, from lightweighting through 
performance to hygiene, always keeping the total cost of ownership (TCO) as low as 
possible. 

• how simplicity is key to ensure food safety on a line, because a production process with 
few critical factors is managed more easily and effectively: As a further testament of this 
rule, Sidel has recently received Food and Drug Administration (FDA) approval for its 
aseptic Combi Predis™ FMa blow fill seal filler following test runs at a dairy customer in 
North America. This regulatory acceptance means that the Sidel aseptic blow fill seal so-
lution is the world’s first aseptic PET filling equipment with dry preform sterilisation vali-
dated for low acid manufacturing and commercial distribution in the United States mar-
ket.  

• how the 360° approach applied by Gebo Cermex to wrap-around mechanization is the 
right direction to go. Gentle primary packaging handling, extended secondary packaging 
knowledge and large mechanization expertise allow the company to play a leading role in 
this field, as shown by the key-selling, top-performing WB46 – the latest addition to the 
wrap-around case packer portfolio.  
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Editor’s Note: The images within this document are for illustrative purposes only and should not be used for repro-
duction. If high resolution copies are not attached with the document, please contact Katherina Riesner at F&H 
Porter Novelli for copies – see contact details below. 
 
----------------------------------- 
For editorial, advertising and sponsorship enquiries, please contact: 
F&H Porter Novelli 
Katherina Riesner, Junior Consultant 
Tel: +49 (0) 89 121 75 180 
Email: sidel@fundh.de   
 
For any other enquiries, please contact: 
Sidel Group 
Lucia Freschi, Public Relations Manager 
Tel: +39 0521 999452/Cell: +39 3472632237 
Email: lucia.freschi@sidel.com 
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About Sidel Group 
 
The Sidel Group is formed by the union of two strong brands, Sidel and Gebo Cermex. Togeth-
er, we are a leading provider of equipment and services for packaging liquid, food, home and 
personal care products in PET, can, glass and other materials. 
 
With over 37,000 machines installed in more than 190 countries, we have nearly 170 years of 
proven experience, with a strong focus on advanced systems, line engineering and innovation. 
Our 5,000+ employees worldwide are passionate about providing complete solutions that fulfil 
customer needs and boost the performance of their lines, products and businesses. 
 
Delivering this level of performance requires that we continuously understand our customers’ 
challenges and commit to meeting their unique goals. We do this through dialogue, and by un-
derstanding the needs of their markets, production and value chains. We complement this by 
applying our strong technical knowledge and smart data analytics to support maximum lifetime 
productivity to its full potential. 
 
We call it Performance through Understanding. 
 
Find out more at www.sidel.com and www.gebocermex.com, connect with us and get the latest 
updates on Twitter 
 

  twitter.com/Sidel_Intl   twitter.com/Gebo_Cermex  
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